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Section Tips 
 

Chapter 4: Six Tips 

 

4B Fallacies Based on Personal Attacks 

 

 Fallacies based on personal attacks occur when someone attacks you instead 

of examining your argument. The attack is not relevant to the position you 

advanced. Most often, such attacks are successful because they prey on our 

emotional vulnerabilities. In other words, we get distracted by the vehemence 

of the attack itself, rather than realize that the attacker has not addressed the 

content or structure of our position. 

 
              Your premises                                              Attacks you (ignores your argument) 

Your argument:   Your conclusion                    Opponent:            So, your position is wrong. 

 

 

4C Weak Inductive Argument Fallacies 

 

 Generalization fallacies rely on a mistaken use of the principles behind 

making a generalization. Someone may assign an unpleasant characteristic 

based on a stereotype of a certain group, for example. 

 
Because a few members of this group were 
unpleasant… 
 
Therefore all of the members of this group are 

unpleasant. 

 

 

 

 

 False cause fallacies attempt to connect two events as cause–effect when they 

may have occurred together by coincidence or have been caused by a third, 

common cause.  

 
 

 A slippery slope fallacy attempts to connect a series of events causally in such 

a way as to lead inevitably to an undesirable result. 

 
If you let X happen, then… 
                

       Y will happen… 
 
     Z will happen… 
 
      [Something terrible] will result. 



 

 

4D Fallacies of Unwarranted Assumption or Diversion 

 

 Fallacies of unwarranted assumption occur when a premise is misused in 

support of a conclusion. The best way to identify this sort of fallacy is to write 

out the argument, diagram it, and then determine what’s missing. Typically, 

what’s missing is the (unwarranted) assumption, and it’s missing because 

making it explicit will reveal the argument’s flaw. For example, let’s take this 

argument and diagram it: 

 
¹Marie Curie was the first to discover the elements radium and polonium, 
because ²no one had ever discovered them before her.  
 
 2          ?   
  

 
 1       1 = 2 
  

 

 When we do not use language clearly and precisely, misunderstanding 

prevails, and erroneous conclusions can be drawn.  In addition, a lack of 

clarity often results in diverting our attention away from the issue at hand.  
 

               Your premises                                       (Diversion: red herring) or (Distortion: straw man) 
Your argument:    Your conclusion                  Opponent:                    So, your position is wrong. 

 

The problem is that 2 cannot support 1 as a premise since 
it, in fact, states the same information as 1. When the 
conclusion appears in the premise already, no argument 
has been given. We have a fallacy of Begging the 
Question. 


